Three Way Script

PreCall:

Hi _(prospect)___ !  This is _(distributor)__.

The reason I am calling is… I would like to know if you are going to be in on Sunday eve between 7 & 9pm.

Why?

I recently came across a new business venture that has come into the area.  Sunday evening I am going to be speaking to an executive with the company and I would like your opinion on what s/he has to say.

Is there any reason you wouldn’t be able to help me out?

Three Way:

Thank you for keeping your word.  I have __upline…    on the line and s/he is having great success with this company. 

_prospect_ I don’t know what you’ve done to impress 

_new distributor _, but she speaks very highly of you.  We are in a unique situation.  We are in the process of interviewing 10 people, and out of those 10 we are choosing just 2 who will be well on their way to making a significant weekly income working just 10 hours per week.  Does that sound like something you would like to learn more about?

Let me ask you 2 questions _prospect_.  

Have you ever wanted to be your own boss?

What would you like best about working out of your own home?

We would like to get together with you for a half hour over a cup of coffee, to talk more about what we do.  

Would an afternoon or evening work best?  

 
Set the date.

