DINNER & BUSINESS PRESENTATION

Invite a minimum of 30 guests

check the boxes to mark your progress & keep your place

1.  NEW DISTRIBUTOR OR HOST/HOSTESS:
· Welcome & thank everyone, Share 2 Min. Commercial

· Please turn off cell phones

· Hand out registration cards and ask guests to put their 

name, phone number & who invited them.  

We will a drawing at the end of the evening and we will

 contact you if you are a winner.

· Introduce presenter

2.  SPONSOR OR ASSISTING DISTRIBUTOR: 5 minutes
· 2 minute commercial

· Market America helps people become entrepreneurs 
through our amazing and proven business plan.  The 
system provides us a web portal.  Do you know the 
difference between a website and web portal?   (explain)
· Then we teach the owners to develop and manage a customer base od appx 10-15.  After the new owner develops a working knowledge, they are allowed to help a couple of other people learn how to earn doing the same thing.  As the team of business owners develop, an income of $300-2100 a week begins to develop.
· Now let me introduce you to our portal.
3.  INTRODUCE PORTAL AND PRODUCT OVERVIEW:  15 minutes

· Show a live portal overview, top 5 products or just use product slides

· Hand out and have people check off the home shopping list:  explain the list and how it works while they fill it out

· explain nutraphysical & 2% cash rewards program.

4.  PRESENT THE BUSINESS:  Use the 26 minutes video DVD or the Unfranchise Business Powerpoint presentation (40 minutes max) from unfranchistraining.com

5. CLOSE: 5 minutes
· Is there any reason you wouldn’t want to learn more about how this business works?  I have to assume you would like to learn more.
I would like to offer 3 options as a next step:  

(product show, business dinner, fill out home shopping list & try some products, 3 way phone calls, UBP, Local, Regional, Kickoff… choose three best next steps to offer)

· The 1st : We can get together over the kitchen table and show you the details of the business and get your questions answered.  You may even be thinking of the two people you would be in business with.  Invite them and if they like the business, then your decision will be made for you.
· The 2nd:  You could join us at a professional business briefing.  There you will learn more about our products, our people and our pay, but it really provides a bigger picture of our company.

· or finally the 3rd:  If you have seen enough, position yourself as a business owner and lets get your business going.
· Please let the person who invited you know which of those 3 options would be best for you over dinner.
ENDING ACTIVITIES

· ALL DISTRIBUTORS:  Migrate around the room offering testimony and edification, ask what they liked best and which of the three options they chose to get more information. 
INVITATION SCRIPTS: Use your own script or the one below.
“WHAT ARE YOU DOING ________________NIGHT AT 7P.M.?”

(DO NOT SPEAK UNTIL THEY RESPOND!).  IF THEY ASK WHY,  

“I REALLY WANT YOU TO COME TO MY HOME TO EVALUATE (MY PRODUCTS OR MY BUSINESS). “IT IS IMPORTANT TO ME THAT YOU COME, BECAUSE I WANT YOU TO KNOW ABOUT AND UNDERSTAND THE BUSINESS THAT I HAVE JUST STARTED!”  

IF THEY CAN’T COME….

“I REALLY DID WANT YOU TO BE THERE AT THIS SPECIAL PRESENTATION..BUT MAYBE THIS IS BETTER.  THE 2 OF US CAN GET TOGETHER AND I CAN SHOW YOU FIRST HAND WHAT I AM DOING.  WHAT’S YOUR SCHEDULE LIKE THIS WEEK?

WOULD AN EVENING OR AFTERNOON BE BEST?”
WRITTEN INVITATION AFTER PHONE INVITE:

WE ARE CORDIALLY INVITING YOU TO ONE OF TWO BUSINESS DINNERS THAT WILL TAKE PLACE ON ______________AND/OR _______________ FROM 8-8:30PM.

_____________________________ (presenters) WILL BE PRESENTING THE INFORMATION ABOUT THIS UNFRANCHISE BUSINESS OPPORTUNITY.  IT IS OUR GOAL TO HELP REBUILD THE INCOME AND INCREASE FINANCIAL SUCCESS TO HELP PEOPLE IN THIS TOUGH ECONOMY.  WE LOOK FORWARD TO HAVING YOU REVIEW THIS OUTSTANDING BUSINESS PLAN IN THE COMFORT OF OUR HOME AT __________________________________.  PLEASE BRING A DISH OF YOUR CHOICE.    SINCERELY,  ____________________  YOUR PHONE NUMBER 

DRAWING:  Take the registration cards and pull a name.  The distributor that invited the guest that was pulled pays for the gift.  Pick pet magic or something inexpensive.  A gift card, resturaunt.com certificate, etc.

PRESENATION:  1:10 min max and then dinner

Prepare before event: 


Name tags, snacks, no alcohol


Product catalogs-1 per person #662


Home shopping list-1 per person #671


Annual Report


Small pieces of paper or note cards for each guest to put their name, phone and who invited them.  (for the drawing)


One give away product or gift certificate provided by the distributor whose guest is drawn.


Business Presentation Slides from � HYPERLINK "http://www.unfranchisetraining.com" ��www.unfranchisetraining.com� or the 26 minute DVD.


Each attending guest & distributor 


brings a dish for the dinner.


Hand written invitations 











